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High Noon Entertainment for HGTV

First-Time Home Seller Application


PLEASE RETURN APPLICATION TO: asabreen@highnoontv.com
HGTV is looking for fun, high-energy, enthusiastic people in the Miami/Ft. Lauderdale FL areas who are selling their first place!  Singles, couples and families selling homes of all kinds are all invited and encouraged to apply.

My First Sale is kicking off its THIRD season, focusing on the trials and tribulations of preparing to sell, pricing/marketing, and ultimately selling your first place.  We're looking for fun and interesting people who are willing to share their personal and financial struggles during the home-selling process.  

We'll follow you for approximately 15 shoot days over the course of the process of selling your home.  This real estate rollercoaster could include some of the more stressful days of your life, so if this sounds like fun, please apply!  A modest thank you check for the featured seller(s) and their agent will be awarded. You’ll also receive a DVD copy of your episode, giving you a lasting memory of the process.

My First Sale Application Rules

PLEASE NOTE: We CANNOT travel more than 90 minutes (by car) outside of MIAMI.  Please be sure these distance restrictions work for you (and us)!

We will need you to sign a location release form, giving us permission to tape inside your home.  If this is an issue, please contact us ASAP!

If this sounds like an exciting, fun experience to you (we think it is!) and you are soon planning on selling your first place in the Miami area, then please fill out the questions below.

If your story is chosen to pursue further, we will contact you and let you know what the next step is!

PLEASE RETURN APPLICATION TO: asabreen@highnoontv.com

Questions:

1. Contact Full Name (required):

Contact Email Address (required):

Current Contact information for each (adult) home seller…
Full Name:

Current Address:

City:

County:

State:

Zip:
Home Phone:
Cell Phone:

Work Phone:
Email Address:

Occupation:
Extracurricular Activities: 


Age:

1.5. Second Contact (If applicable)
Name:

Address:

City:

County:

State:

Zip:

Home Phone:

Cell Phone: 

Work Phone:

Fax:

Email Address:

Occupation:

Extracurricular Activities:

Age:

1.6 Realtor Contact:

Name:

Company: 

Cell:

Email:

Age:

2. Is this your first sale, i.e. the first time you are selling any home of any kind (townhouse, condo, single-family, etc.)?
3. If you could summarize your story in just a few lines, what would they be?
4. In what area (neighborhood/district) of Miami FL (or other nearby city) is your home located?  
5. Is your home part of a homeowners' or condo association? If so, please list an HOA contact name and phone number.
6. Describe any features or unique aspects of your home that you feel will maximize its chance of selling quicker than other houses in your neighborhood. 
7. What is your deadline to sell this place by?  How firm is this deadline? Are you already under contract on your next place?  
8. Is there something pushing this deadline, that makes missing it unacceptable? 

9. Have you already listed your home?  If so, how long has it been on the market and how much is it listed for?

10. Who does this sale involve?  Tell us about any kids and/or pets that might be affected, and their ages.
11. If you are selling as a single, you may be asked to have a trusted friend join you for some of the process. This person would serve as your sounding board.  Who would you choose as a sounding board and why?
12. Why are you choosing to sell now? 

13. Describe your house, including its vital statistics (i.e. # of bedrooms/bathrooms, # of levels, sq. footage, style, layout, features, neighborhood, etc.)   

14. Do you have an idea of the next home you would like to purchase?  What’s it like and where would you like to live next?
15. In the show first-time home sellers disclose specific financial information, typically including the asking price of the home, costs of preparing the home for resale, amount of equity available, the actual purchase price, the amount of net profit or loss made on the house, realtor’s fees and the purchase price of your next place. You must be comfortable sharing this info.  Are you comfortable sharing this information with the world?
16. When did you buy your first place and how much did you pay for it?

17. How much do you still owe on any mortgages on your first place? Please list all mortgages (1st, 2nd, home equity line of credit, etc):
18. How much do you hope to sell your first place for and why?

19. How much profit do you want/need to make on this sale to make it seem like it was worth it to you?
21. Why did you pick your realtor?
22.  What kind of financial hurdles do you expect, or are going through?

23. If you are selling with a spouse or partner: what will be easy to agree on?  What decisions are tough to agree on?  (i.e. asking price, absolute bottom line, amount of prep for sale, how soon to drop price, etc.)
24. What is most exciting for you in this process?
25. What is your biggest fear about selling your first place? 

26. Tell us why you think you’ll have a high tolerance for having a camera crew follow you around during the potentially stressful period of selling your first place?

27. Do you have any events coming up in the next couple of months (such as a surgery, graduation, wedding, vacation, etc)? If so, please let us know when it will be and how long it will be.
28. Have you seen an episode of “My First Sale”?
29. How did you find out about us?

**Please include a photo of yourself and any family members or friends you expect would join you in this adventure!

***We would also like pictures of your home!  Please include photos of the outside of the house, and the key rooms inside that show a good representation of what your house looks like.
We offer home sellers and their real estate agent a cash gift following the completion of taping and a DVD copy of the show following the premiere of the episode.

 

PLEASE NOTE: We require your signature on IRS form W9 before taping begins to cover the cash gift. The IRS requires that we file a 1099MISC for this as well. 

 

By e-mailing this questionnaire to High Noon Entertainment, I fully understand and acknowledge that all applications, video and photos sent to High Noon Entertainment become the property of High Noon Entertainment and will not be returned. 

 

Due to the large number of applications High Noon Entertainment is unable to respond to inquiries about your application.  We will contact you if we decide to pursue your home buying story further.
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